
Join Wavteq for our training workshop focused on attracting corporate investment and FDI 
to your location; from current corporate investment and FDI trends down to your value 
proposition and new, data-driven models for lead generation and digital marketing. 
Confer and discuss with some of the world's leading investment attraction and FDI expert 
consultants, compare tools and performance with other agencies learning from their best 
practice ideas, and gauge your understanding of the corporate investor‘s decision-making 
process.

Based on global best practices, each seminar heralds new ideas on ways to navigate 
marketing and attract more corporate investment into your location, encouraging 
discussion, debate, and one-on-one interaction with 25-30 economic development and 
investment attraction professionals.

Drawing from a faculty of global FDI experts in the fields of marketing, lead generation, 
rresearch and strategy, we work with specialist FDI consultants, investment agency best 
practitioners, and corporate case studies.

FDI Training Program 2022:
Accelerating Investment Attraction 

SPEAKERS

Guillermo Mazier
President of Americas, Wavteq

Chris Knight
Co-Founder & CCO, Wavteq

CEOs and senior managers who 
want to reinvigorate their agency 
& refresh ideas.

IInvestment promotion & economic 
development professionals who 
want to benchmark their work 
against other agencies, learning 
next practices along the way.

PProfessionals who want to create 
or renew a network of economic 
development and location 
consultants and agencies in 
other geographies.

Those new to investment 
ppromotion and who need a fast 
and complete induction. 

WHO SHOULD ATTEND?

Oct 5th      NYC New York City Economic Development Corporation, One Liberty Plaza, 165 
Broadway, 14th Floor, NY 10006



Welcome
Overview of the training with housekeeping 
announcements and information for the delegates.

Guillermo Mazier       Chris Knight 

8.50 AM

Accelerating FDI: Building a World-Class 
Global Business Strategy 
As global FDI flows decrease and competition for 
investment projects increases, hear what top site 
consultants are hearing from corporate clients. Which 
location location factors are climbing in importance and which are 
diminishing? Discover how companies really make location 
decisions.

Chris Knight 

9.10 AM

What’s Hot and What’s Not: Marketing Your 
Location to International Investors
Technology is disrupting virtually everything in the 
marketing realm. This session focuses on what your 
agency should be thinking about when it comes to 
marmarketing and prospecting for investment projects. You 
want your agency to keep pace with these disruptive 
times and technology.  Looking to the future of 
investment attraction marketing; this session will help you 
understand the changes taking place in investment 
promotion marketing and the pitfalls to avoid in helping 
your community find your niche.

Guillermo Mazier Guillermo Mazier 

10.15 AM

BREAK11.30 AM

Dynamic Group Exercise

11.45 AM

Why NYC
Why NYC value proposition for corporate investment

Andrew Kimball, President & CEO of NYCEDC

9.00 AM

8.30 AM COFFEE & REGISTRATION
Compete Smarter Lunch & Learn: Investment 
Promotion Lessons from the World’s Best 
There is little doubt, high-performing investment 
promotion, and economic development agencies are
momore strategic and consistent in seeking out new ideas, 
programs, people, and tools to help their organizations 
competesmarter. In this lunch and learn session, you’ll 
get to hear from one of the top investment promotion 
agencies in the world and gain insights into practical ap-
proaches to improve your investment promotion efforts. 

CINDE

12.15 PM

Making Lead Gen Your Friend: How to Create and 
Execute a Successful Lead Gen Strategy for your 
Agency 
Having helped facilitate over 50 billion dollars for 
locations all locations all over the world this session will help lay out 
the most effective lead generation strategies in light of 
today’s economic realities. Whether you are new to lead 
generation programs or are looking to supercharge your 
efforts, this session will help unlock the key steps to gain 
an unmatched competitive advantage when targeting 
prospective investors, with the right strategy, goals, and 
tools.  tools.  

Chris Knight 

1.30 PM

Sales Training Crash Course: Practical Sales Skills 
for Economic Development Professionals 
Looking at their experience with Investment Promotion 
Agencies our speakers outline the elements of a 
successful FDI sales strasuccessful FDI sales strategy. This session will address 
the critical sales skills needed to advance opportunities, 
overcome objections, deliver a winning elevator pitch on 
the fly, and more. From finding your sales style to 
picking a prospect’s interest, this session, and related 
group exercise focuses on the essential tools to improve 
your business development efforts.

Guillermo Mazier Guillermo Mazier     Chris Knight

2.30 PM

BREAK2.15 PM

Happy Hour: Location - TBC4.15 PM

www.wavteq.com                                   @Wavteq
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